
                  

 

 
GLOBAL AGING FORUM 

Can Americans Still Afford to Retire? 
The Impact of the Financial and Economic Crisis and  

New Ideas for Improving Retirement Security 

 
June 17, 2009 

Speakers’ Biography 

 
Salim Ramji, Partner, McKinsey & Company 

 
Salim Ramji is a Partner in McKinsey & Company’s New York office, where he is co-
leader of McKinsey’s Asset Management Practice and its Retirement Practice. 
 
Salim has spoken at a number of industry and investor conferences on asset management 
and retirement and written extensively on these topics including as a co-author of The 
Retirement Journey, The Asset Management Industry in 2010 and The Coming Shakeout 
in the Defined Benefit Market.   
 
Over the last several years, Salim has carried out a wide range of engagements in the 
asset management & wealth management industries.  These assignments have covered 
market growth, post-merger integration, new product innovation and operational 
improvement strategies in all segments of the asset management business (including 
retail, institutional, retirement and international) and the wealth management business 
(including compensation, sales management, new product launches and pricing).   
 
Prior to joining McKinsey, Salim practiced as a corporate finance lawyer in London. He 
earned his law degree from Cambridge University, his BA in economics and politics from 
the University of Toronto and received his Chartered Financial Analyst (CFA) 
designation. He is also a Trustee of Graham-Windham, a New York based child care 
agency. 

 



                  

 

Céline Dufétel, Associate Principal, McKinsey & Company 
Céline Dufétel is an Associate Principal in the New York office where she specializes in 
Life and Wealth Management and Asset Management.  Céline has served a number of 
major financial institutions throughout the U.S. and Europe including asset managers, 
brokerage firms, private banks and life insurers on a variety of strategic, marketing, and 
sales issues.   
 
Céline’s recent engagement experience includes: 
 

• Helping a leading U.S. Asset Manager develop and deploy a targeted sales 
effort in the Defined Contribution space 

• Developing and implementing a go-to-market Retirement strategy for 
employer sponsored retirement plans and individual retirement solutions for a 
U.S. insurance player 

• Developing an Independent Financial Advisor channel Retirement strategy for 
a leading personal financial services firm   

• Assisting a European Asset Manager in designing an institutional sales and 
service model for its US operations.  The model was designed to maximize 
effectiveness and efficiency of operations and create an attractive model ready 
to take on additional growth  

• Working with a leading Universal bank to build an Ultra High Net Worth 
dedicated business  

• Helping a leading insurance player develop a global go-to-market strategy for 
distributing life insurance products to high net worth individuals 

• Assisting a major fund-of-funds manager on product design and launch 
strategy 

• Helping a major brokerage firm in developing an alternative investments go-
to-market strategy 

 
Céline earned her Master in Finance from Princeton University.  She also holds a 
Diplome d’Ingenieur from Ecole Polytechnique, France. 


